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faster switching times from 

utilities.  Futhermore, they 

would like utilities to install 

smart meters so that customers 

can manage their own use 

based on real time market price 

signals.    

   Meanwhile, the various regula-

tors and state agencies are 

beginning to understand what 

caused the winter price spikes.  

Unfortunately it will take several 

years to improve one of the 

major problems - pipeline ca-

pacity.  Lack of sufficient natu-

ral gas for home heating and 

increased use by generators 

drove up prices tenfold this 

winter.  Passing legislation and 

mandating unrealistic policies, 

such as CO2 reduction, are 

costly and require more strate-

gic planning to avoid a repeat of 

this past winter.  Extending the 

deadlines for air emission com-

pliance deadlines is an option.  

That would allow existing coal 

plants to continue operating 

until gas pipelines and new, 

cleaner running power plants 

can be built.   

     Another matter drawing at-

tention is grid security.  The 

news media brought to light 

how vulnerable the grid is and 

   Even though it is officially 

spring, we are all still feeling the 

impact of a bitterly cold winter.  

Lynx urges our customers to 

provide hedging strategies for 

their clients to help them cope 

with pricing spikes.  While retail 

variable price contracts are still 

better than utility fixed price, this 

winter saw drastic price spikes.  

One strategy has suppliers plac-

ing caps on what they will 

charge.  Customers would then 

pay near market prices, but 

would not exceed the contracted 

price cap.  Suppliers feel this 

would protect customers and 

place the burden of managing 

energy prices on their purchasing 

and management skills.  Suppli-

ers fear that doing nothing will 

erode confidence in the retail 

market.  Recommendations from 

suppliers include:   

▪ Price Caps 

▪ Mandatory Reserve Cash for    

Suppliers 

▪ Promoting Fixed Prices Options 

▪ Accurate and Clear Disclosure 

statements 

▪ Contract termination cost and 

steps 

▪ Clear information and timelines 

for Renewal Process  

   Suppliers have also asked for 

the damage caused by a 

“terrorist” shooting a high 

powered rifle into a transmis-

sion sub-station. Of course, 

there are switching options as 

to how to counter the threats.  

One school of thought would 

beef up security around sub-

stations with concrete walls, 

install cameras and increase 

manpower.  Another group 

proposes having more switch-

es and transmission lines so 

that the grid can reroute pow-

er with a minimum amount of 

customers impacted.  Yet a 

third group is advocating for 

actually building more DG/

CHP installations.  That 

means having generators 

located at customer sites that 

have good power factors and 

can use the thermal energy 

from the generator engine. 

FERC has issued orders re-

garding grid security and the 

various RTO‟s and ISO‟s, 

along with state regulators, 

will be working on grid securi-

ty moving forward.  Whatever 

option is chosen, it will cer-

tainly drive the cost of power 

up with the benefit of greater 

grid reliability.  
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N Y I S O  O F F I C E R  C E R T I F I C A T I O N  F O R M  

http://www.nyiso.com/public/markets_operations/services/financial_services/credit/index.jsp
mailto:credit_department@nyiso.com


I S O - N E  U P D A T E S  

F E R C  U P D A T E S  

   Concern over electric grid 

security has resulted in a FERC 

order that mandates NERC to 

establish reliability standards  

in regard to potential threats.  

FERC chairman LaFleur de-

clared that the new orders must 

be implemented due to the 

importance of the electric grid 

to the national economy and 

society.  Everyone in the energy 

market must be responsible for  

reliability and resilience for the 

market to be successful.  NERC 

has 90 days to develop the 

implementation standards for 

owner/operators of wholesale 

power infrastructure, once the 

new standards are released.  

The new FERC order requires 

physical security for bulk power 

wholesale infrastructure.  Own-

er/Operators will be required to 

perform risk assessment for 

critical infrastructure.  Contin-

gency protocol will need to be 

developed along with confiden-

tiality for all critical data.  Meth-

ods for storing data and infor-

mation securely will also be 

required.  NERC Commission-

er Norris agrees with the or-

der, however, he cautions 

overreaction, pointing to the 

over 55,000 transmission sub

-stations.  Mr. Norris advo-

cates smart grid technology 

and transforming the grid to 

enable more efficient handling 

of grid interruptions.  He has 

suggested that communica-

tion, and coordination can 

speed up resolution of devel-

oping problems.   

   Monitoring Analytics, led by 

Joseph Bowring, presented 

their electric market report in 

Washington DC.  Mr. Bowring 

stated that PJM continues to 

face challenges regarding 

certain aspects of capacity 

markets.  DR and capacity 

imports are not the same as 

generators and pose different 

challenges when clearing ca-

pacity markets.  Mr. Bowring 

stated that capacity should be 

a physical reality when submit-

developing new plants, renew-

able energy sources and trans-

mission infrastructure.  NEPA 

has shown their ability and 

commitment to increasing 

efficiency and reliability by 

building new facilities.  There-

fore NEPA is opposing pas-

sage of the Quebec Hydro 

contract by Massachusetts 

legislature.  A similar battle 

occurred in the 1990‟s be-

tween New York utilities and 

Hydro Quebec.  At that time 

the jobs at New York generator 

plants was a major concern.  

In addition, Native Americans 

raised issues with their tribal 

lands being flooded for supply-

ing Hydro plants.  Environmen-

talists had concerns that add-

ing so much surface area cov-

ered by water would have cli-

mate implications.  At that 

time the Quebec Power pur-

chase did not move forward.  

   Philip Shapiro will be replac-

ing ISO-NE Chairman Kathryn 

Jackson, who will be moving on 

to Portland General Electric.  

Mr. Shapiro is currently the CEO 

of Babson College.   

   The Massachusetts legisla-

ture is reviewing a long term 

contract with Hydro Quebec 

Power.  NEPGA opposes the 

move.  The association would 

like to see new infrastructure 

developed in NE, which would 

provide new energy and jobs, 

rather than importing power 

from Quebec.  Improving the 

infrastructure would encourage 

competition, develop greater 

efficiencies, and lesson envi-

ronmental impacts for the re-

gion.  Market forces are better 

equipped to develop cost effec-

tive solutions versus govern-

ment regulators.  The pending 

Quebec Hydro Power bill would 

impact market forces from 

   Massachusetts Department 

of Public Utilities took steps to 

lock in $.08 per kWh pricing 

with long term power purchas-

es.  The power purchases pro-

cured 409 MW of renewable 

energy.  The new renewable 

energy capacity is being devel-

oped by: Iberdrolla, Evergreen 

Wind II, and Blue Sky West.  

State utilities with oversight by 

DPU are expected to meet 

Massachusetts renewable 

energy mandates.  The new 

capacity compliments existing 

566 MW of solar power and 

wind-power.   

    In an effort to have a more 

realistic picture of scarcity 

pricing, ISO-NE is pushing for 

“pay for performance” in ca-

pacity markets.  NEPOOL is 

opposed to changes and 

claims despite harsh winter 

conditions sufficient capacity 

was available this winter.  To 

ted in capacity markets.  DR has 

physical limits.  Facing potential 

retirement of 14,597 MW on the 

heels of 25,000 MW already 

retired, PJM faces the challenge 

of replacing lost capacity.  Prop-

er price signals are needed to 

encourage construction of new 

facilities to avoid capacity short-

ages by 2019.  

   FERC has given the long await-

ed approval for the purchase of 

bankrupt Edison Mission Energy 

by NRG Energy.  The acquisition 

boosts NRG‟s generation capaci-

ty to 54,000 MW‟s.  Despite 

delays caused by competitive 

generators and Independent 

Market Monitor, FERC ruled that  

insufficient evidence against the 

merger had been presented, 

therefore it can proceed.  Inde-

pendent Market Monitor will 

track and observe NRG market 

behavior.  

   While NEPOOL has presented 

their case to FERC, requesting 

specific data covering recent 

winter price spikes, ISO-NE is 
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asking FERC to ignore the 

request.  NEPOOL expressed 

concern when ISO-NE with-

held information from stake-

holders thereby affecting 

feedback to FERC.  The ISO 

claims that the information 

was available during the ISO 

monthly “Participants Com-

mittee Meetings”, in which 

the ISO presents new infor-

mation and conducts a Q&A 

session.  The concerns ap-

pear to center around capaci-

ty market changes and the 

impact on capacity markets 

this winter.  Should FERC rule 

in favor of the NEPOOL re-

quest, the ISO fears litigation 

and delays for summer ca-

pacity bids.  The ISO wants 

their recommended capacity 

regulations approved by mid- 

May while NEPOOL wants 

more detailed information.  

   In order to ensure energy 

markets are following the 

letter of the law, FERC and 

CFTC have implemented their 

support their claims, NEPOOL 

wants the ISO to provide docu-

mentation showing how mar-

kets worked this winter.  The 

analysis should look at gener-

ator performance, natural gas 

costs, natural gas availability, 

amount of fuel oil imported, 

and amount of DR and import-

ed electricity was needed to 

supply the ISO‟s demand 

needs.  NEPOOL requested 

that the ISO have the analysis 

available before FERC rules on 

any capacity market changes.  

Careful review of all factors 

can have significant impact on 

having secure cost effective 

capacity.   

   In order to maintain reliabil-

ity NEPGA and NESCOE raised 

concerns about Hydro power 

that is imported from outside 

the ISO.  Facing a potential of 

future capacity shortages, the 

ISO has made numerous 

http://www.akingump.com/en/experience/industries/energy/speaking-energy/ferc-directs-nerc-to-propose-mandatory-reliability-standards.html
C:/Users/njtrower/Documents/Database6.accdb
http://www.iso-ne.com/aboutiso/corp_gov/bod/directors/
http://www.iso-ne.com/aboutiso/corp_gov/bod/directors/
http://www.iso-ne.com/aboutiso/corp_gov/bod/directors/
http://www.nrgenergy.com/emecombo/
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   FERC has approved the joint 

operating agreement between 

MISO and PJM which will al-

low the two systems to coordi-

nate planning regarding 

ARR‟s.  ARR are available 

because of improvements and 

enhancements made by mer-

chant transmission owners.  

The FERC order allows MISO 

and PJM to study the impacts 

of grid upgrades on conges-

tion and power flow on both 

systems.  Reducing conges-

tion saves money.  FERC 

pointed out that upgrades will 

improve reliability of the trans-

    

mission system and resolve 

impacts from neighboring 

ARR activities.   

   The latest round of auctions 

for 2014-2015 has Ohio PUC 

approving AEP‟s offer at 

$42.78 per MWH.  Additional 

auctions are scheduled 

through November to cover 

the extra needed capacity.  

The auctions are based on a 

2012 ESP order from the 

PUC.  The auctioneer is Na-

tional Economic Research 

Associates.  

   The push for renewable 

energy continues with the 

Continued on page 5 
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es. Standard utility offer cus-

tomers can expect higher 

costs with a generation adder 

of $0.01755 per kWh.  AEP 

projects that 1.3 million cus-

tomers in Ohio can realize 

significant rate hikes.  The 

utility is looking at using a 

block of generation capacity 

to protect customers from 

high winter spikes and 

spreading out higher costs 

over multiple months.  Cus-

tomers consuming 800 kWh 

and higher will be impacted 

the most, based on AEP rates 

and winter fuel cost spikes.   

U S  E N E R G Y   

   Predictions that the demise 

of the electric grid will follow 

the pattern of telephone land 

lines to cell-phones, have 

been made by NRG CEO Da-

vid Crane.    Technology im-

provements in solar panels 

and DG fueled by natural gas 

will lead to the changes.  

NRG plans on installing solar 

panels and DG units on cus-

tomer sites, making their 

revenue from service and 

maintenance.  Mr. Crane 

feels the transition may take 

20 years but independence 

from the grid is possible.  

Nuclear power remains a 

viable generation option for 

lowering CO2 emission.  How-

ever new plant construction 

would require government 

backing for nuclear plants to 

have a major impact on 

meeting national energy 

needs.  With the current po-

litical climate and budget 

woes, any nuclear expansion 

possibilities are bleak at 

best.   Mr. Crane pointed out 

the game changers will be:  

Smart Grid upgrades, more 

efficient appliances,  more 

on site customers generating 

during on-peak periods, and 

more customer DG installa-

tions.  He said the industry 

will have to adjust and pro-

vide new services.  Overall 

DG with heat recovery, mak-

ing it DG/CHP is 30 to 40% 

more efficient than convention-

al large generating plants with 

the added grid infrastructure.  

Utilities like NRG may have to 

consider selling services for 

maintenance of DG switch gear, 

servicing DG generators , etc. 

   Energy leaders met in Wash-

ington DC this past month to 

discuss the direction and future 

of the energy industry.  While 

some utilities recognized the 

need for change and adapting 

to customer needs, others want 

to maintain the status quo.  In 

light of state and federal man-

dates for renewable energy, 

EPA emission standards, dereg-

ulation and new energy efficien-

cy standards, maintaining 

status quo will be extremely 

difficult.  Previously Lynx 

Currents addressed the im-

pact of legislated social poli-

cies on the electric energy 

industry.  Other changes 

include the percentage of 

fuel mix as it changes with 

solar and wind making mas-

sive inroads while natural 

gas generators displace coal 

plants.  Smart grid, smart 

meters and smart applianc-

es will change how energy is 

transported avoiding conges-

tion and carrying capacity 

issues. It will also impact  

how and when electricity is 

used.  Integrating more cus-

N Y  S T A T E  

    The push to get consumers 

to purchase retail power con-

tinues.  Illinois, Michigan and 

Ohio are working on educat-

ing their public, making sure 

utilities and suppliers are 

following the rules, and push-

ing for greater participation in 

retail markets. Ohio PUC en-

courages participation in re-

tail power programs, by point-

ing out customers can save 

energy costs.  However, varia-

ble rate customers during 

extreme winter conditions 

have experienced 25% in-

crease in costs in some cas-

   The NYS-PSC approved their 

new “Electric Utilities Emer-

gency Plan” on March 27, 

2014. The recommendations 

are based on the Moreland 

Commission Study, initiated 

by Governor Cuomo in re-

sponse to the catastrophic 

storms of 2013.  The report 

looked at: Emergency man-

agement, Emergency Re-

sponse, Emergency Prepared-

ness by utility as well as gov-

ernment agencies.  A major 

change is involvement by the 

National Guard during such 

events.  SOME is meeting 

with the National Guard to 

discuss their capability for 

restoration and support ser-

vices, along with core Nation-

al Guard responsibilities.  

Utilities and other various 

communication venues, in-

cluding media sources, are 

also involved.  More details 

are available at the NYS-PSC 

website: Case Number 13 E-

0550.  

   The PSC is requiring utili-

ties to provide price calcula-

tors so that consumers can 

compare retail offers to utility 

standard offers.  The recent 

Arctic temperatures caused 

prices to spike.  Retailers pur-

chasing wholesale power on the 

DAM or spot market show actu-

al costs unless a hedging strat-

egy or fixed price contract is in 

place.  As a result, RESA is 

claiming the National Grid pric-

es will be inaccurate and is 

urging the NY-PSC to suspend 

the comparison order.  The 

actual calculations will favor the 

utilities.  Retailers do not have 

the option of pushing costs into 

the future like utilities have.  

That process spreads out 

costs making utility rates ap-

pear cheaper. 

   A technical conference has 

been scheduled for April 7 at 

the PSC office in Albany.  The 

purpose of the workshop is to 

develop plans for implement-

ing retail market orders is-

sued by the PSC in February. 

The conference will look at 

“Uniform Business Practices” 

and market changes needed 

to make retailers accounta-

ble.   

http://www.nera.com/index.htm
http://www.nera.com/index.htm
http://www.nera.com/index.htm
http://accessories.us.dell.com/sna/category.aspx?k=32&_nks=true&category_id=4009&nf=183564%7E0%7E12530478&c=US&l=en&s=biz&cs=RC1122183&p=1&x=0&y=0http://www.nrgenergy.com/about/management/david-crane.html
http://accessories.us.dell.com/sna/category.aspx?k=32&_nks=true&category_id=4009&nf=183564%7E0%7E12530478&c=US&l=en&s=biz&cs=RC1122183&p=1&x=0&y=0http://www.nrgenergy.com/about/management/david-crane.html
https://www3.dps.ny.gov/N/nycrr16.nsf/Parts/72FCD9B1A7F3D03185256FC700504EC2?OpenDocument
https://www3.dps.ny.gov/N/nycrr16.nsf/Parts/72FCD9B1A7F3D03185256FC700504EC2?OpenDocument
http://documents.dps.ny.gov/public/MatterManagement/CaseMaster.aspx?MatterSeq=44270
http://documents.dps.ny.gov/public/MatterManagement/CaseMaster.aspx?MatterSeq=44270
http://documents.dps.ny.gov/public/MatterManagement/CaseMaster.aspx?MatterSeq=44270
http://documents.dps.ny.gov/public/MatterManagement/CaseMaster.aspx?MatterSeq=44270
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stakeholder meeting in an 

effort to find the best solu-

tions.  Additional natural gas 

pipelines are needed and will 

not be available before 2017.  

They require permitting, fi-

nancing, and construction.  

Financing, specifically who is 

paying for the natural gas 

lines, still remains to be re-

provides emergency power for 

generators in Downstate gas 

stations, and will do so until 

the funding runs out. 

•PON 2689 Emerging Technol-

ogies and accelerated Com-

mercialization through Dec. 

2016 

•PON 2701 Combined Heat 

and Power CHP Performance 

Program  through Dec. 2016 

•PON 2846 Innovations in 

Data Center Information & 

Communications Technology 

Energy Efficiency:  This PON 

has funding through April 

2015. 

N Y S E R D A  P O N  U P D A T E S  

engineering services, rebates 

on electric equipment, appli-

ances, HVAC equipment, and 

building envelope, through 

2015. 

•PON 1746 Flex Tech: Pro-

vides funding for a variety of 

feasibility and energy related 

studies through 12-31-2015. 

•PON 2112 Solar PV Pro-

gram Financial Incentive 

through 2015 

•PON 2439 Wind Turbines: 

This PON pays incentives to 

certified installers of DG 

windmills under 2 MW 

through 2015. 

Current PON’s (Program Op-

portunity Notices), those are 

available to qualified cus-

tomers from NYSERDA. 

 

•PON 1219 Existing Build-

ings: Provides rebates and 

performance incentives for 

existing buildings including 

lighting, motors, generators, 

HVAC equipment etc. 

through 12-31-2015.  

•PON 1601 New Construc-

tion Financial Incentives: 

Provides incentives for new 

and remodeled buildings, 

paying for architectural and 

how states like Arizona who 

elected not to open retail mar-

kets will integrate with the new 

integrated market.   

   The latest state to weigh in 

on effectiveness of deregulat-

ed markets is Illinois.  Moving 

from being the highest priced 

electricity in the Midwest to 

the lowest, business analysts 

concluded that Illinois con-

sumers have saved $37 billion 

in electric costs in the past 16 

years.  The report containing 

the analysis is called 

“Electricity and Natural Gas 

Customer Choice I Illinois-A 

Model for Effective Public Poli-

cy Solutions”.  Skepticism 

remains as utilities and gener-

ators challenge the cost sav-

ings and benefits.  However, 

the numbers clearly indicate 

U S  E N E R G Y  M A R K E T S  

  Another RTO is moving 

forward as SPP (Southwest 

Power Pool) begins imple-

menting an “Integrated Mar-

ketplace”.  CEO Nick Brown 

described the new structure 

that will improve grid relia-

bility and help the grid se-

lect the most cost effective 

generators to meet supply 

and capacity needs of the 

region.  The new structure 

contains a “day-ahead mar-

ket” real time balancing 

markets and congestion 

markets, with price hedging 

options.  The RTO antici-

pates the new market struc-

ture will provide $100 mil-

lion in benefits for the re-

gion by handling 30,000 

MW of capacity on a daily 

basis.  It remains to be seen 

•Multi Family Performance 

Partners: Facilities with 5 or 

more housing units are eligible 

for energy audits and energy 

efficiency funding through 

2015. 

•PON 2456 Industrial and 

Process Efficiency Program: 

This PON is can pay up to $4.5 

Million per project through 

Dec. 2015. 

•PON 2568 CHP Acceleration: 

Funding for onsite generation 

with heat recovery (DG/CHP) 

packaged units through 2015. 

•PON 2758 Gas Station Back 

up Power Program.  This PON 

opening up for full access to 

retail power purchases.  

   It appears that Washing-

ton DC is making $1 billion 

in grid investments to pro-

tect their electric grid.  Elec-

tric distribution and trans-

mission lines will be moved 

from being above ground to 

underground.  The move, 

mandated by legislation, will 

reduce the impact of severe 

weather and reduce the 

potential for terrorism at-

tacks on the grid.  The pro-

ject is expected to be com-

pleted by 2024.  The meas-

ure will cost ratepayers an 

estimated 3.23% above 

current rates according to 

Pepco and DDOT (District 

Department of Transporta-

tion).  

the savings from having suppli-

er competition, regional distri-

bution infrastructure, effective 

policies and a working deregu-

lated market.  In contrast, 

neighboring states of Indiana 

and Michigan have experi-

enced a $3 billion cost in-

crease in the past 12 months.  

As a result, state legislators 

have passed legislation to re-

move the participation caps for 

state residents so they can 

participate in retail purchasing.  

State representative Mike 

Sharkey pointed out that going 

from deregulated markets back 

to a regulated monopoly in 

2008 had severe economic 

impacts on the state. Sharkey 

has introduced bill HB 51484 

which will remove the 10% cap 

on retail market participation 

solved and approved by regu-

lators.  Generators feel that 

government mandated initia-

tives such as RGGI and RPS 

impact private capital invest-

ments negatively in deregulat-

ed markets. 

   Changes in leadership at the 

Massachusetts DPU have 

David Cash taking the helm as 

the new Commissioner of the 

Department of Environmental 

Protection.  Governor Deval 

Patrick also announced that 

Kate McKeever will join the 

Utility Regulatory Commission.  

Mr. Cash will be replacing 

retiring Commissioner Ken-

neth Kimmel.   

I S O - N E  U P D A T E S  ( C O N T I N U E D )  

http://www.metrowestdailynews.com/article/20140304/News/140308716http:/www.metrowestdailynews.com/article/20140304/News/140308716
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2015.  State agencies have 

already reduced energy con-

sumption by 11% since 

2008.  Maryland is using 

Energy Cap to manage their 

data, DR Projects and Utility 

purchases.  

   In response to Hurricanes 

Irene and Sandy, the PA-PUC 

has established the “Critical 

Infrastructure Interdepend-

ency Working Group” similar 

to actions taken by the NY-

PSC.  The group consists of 

all the major utilities such as 

electric, natural gas, water, 

telecom, and ancillary ser-

vices such as cable and Wi-

Fi.   The goal of the working 

group is to establish protocol 

P J M  U P D A T E S  ( C O N T I N U E D )  

latest action taken by Mary-

land state legislators.   Mary-

land‟s new energy bill, has 

established a new RPS in 

which 40% of the state energy 

mix will be renewable energy 

by 2025.  The measure is ex-

pected to add around $2.00 

per typical residential account 

monthly bill.  That is on top of 

a previously passed offshore 

wind measure adding another 

$2.00 per month for residen-

tial customers. Officials ex-

pressed concern that deregu-

lation will be blamed for higher 

prices, when in fact the legis-

lated add-ons will be the actu-

al reason for price increases.  

Reinforcing that concern 

such as DG maintenance and 

new innovative applications 

appear to be the future.   

   The impacted states are look-

ing at the winter price spikes 

across the states.  Maryland 

PSC said customers paid over 

$.40 per kWh, well above the 

typical $0.05 per kWh average.  

PA customers saw prices 

above $0.20 per kWh.  New 

York PSC allowed National 

Grid, to spread the price spikes 

over 3 months to lessen the 

impact on customers.  Retail 

customers with variable price 

contracts were impacted the 

most.  NEMA pointed out that 

despite the price spikes retail 

states are located in Mid At-

lantic and New England.  RGGI 

is a type of Cap and Trade that 

auctions off allowances for 

large CO2 emitters.  The funds 

collected are used to pay for 

emission reduction, fuel 

switching, and renewable en-

ergy projects.  Solar, wind bio-

fuels and energy efficiency 

upgrades are recognized pro-

grams that reduce CO2 emis-

sions. 

 

customers have realized sav-

ings.  Marketers will face chal-

lenges and need to provide 

different contracts and pur-

chasing plans besides the 

standard variable rates and 

fixed rate plans in order to 

stray competitive in the mar-

ketplace.  Suppliers will be 

faced with more innovative 

products and value added 

benefits for their retail cus-

tomers.  

   RGGI is adjusting allowanc-

es based on banked allow-

ances and meeting the estab-

lished CO2 goals.  An allow-

ance is one ton of CO2 emis-

sions per year.  The RGGI 

MEGC claims that 40% renew-

able Energy would cost con-

sumers billions of dollars and 

hurt the state economy.  Hav-

ing such a high percentage of 

renewables can make it diffi-

cult for grid operators to main-

tain reliability and capacity.  

Solar and wind reliability is 

under 40% which means gen-

erators need sufficient conven-

tional capacity to make up the 

difference. MEGC calculates it 

will cost the average retail 

consumer up to $215 per year 

by 2025 for the new renewa-

ble REC‟s mandate. 

   The Maryland Governor has 

set a goal of 15% energy re-

duction for state agencies by 

tomer owned generation, spe-

cifically DG/CHP, will impact 

utilities as customers and 

utilities determine the best 

way to work together.  As the 

role of utilities is being rede-

fined, utilities are becoming 

the back up for DG systems 

and will require a fair compen-

sation tariff still to be deter-

mined in many states.  Regu-

lators will face huge challeng-

es integrating all the new tech-

nologies, providing reliable 

and economic power while 

maintaining grid margins.  

Redefining utility rates and 

establishing new service pro-

vider service opportunities 

cies and protocol fully opera-

tional by November of 2014.  

Further “Broader Regional 

Markets” will continue to 

expend as Coordinated 

Transaction Scheduling be-

comes implemented, provid-

ing more reliability and eco-

nomic benefits for all partici-

pants.    

available and are expected to 

save anywhere from $9 to 

$26 million per year for rate 

payers.  Following tariff 

changes, the new system will 

allow more energy transac-

tions with neighboring trans-

mission lines.  Both the RTO 

and ISO expect to have the 

new energy transaction poli-

for communications assuring 

quicker response and coordi-

nation between involved enti-

ties during emergencies.  

Emergencies can occur for a 

variety of reasons including 

weather, equipment failure, 

fire, earthquake and terrorist 

or cyber- attacks.    Utilities 

and various government 

groups need to keep the pub-

lic informed about the nature 

of the problem, instructions, 

and timelines for assistance.  

The end goal is to make sure 

all parties are informed and 

working together to restore 

services and protect the pub-

lic.   

F E R C  U P D A T E S  ( C O N T I N U E D )  

joint MOU. The agreement, 

signed on Jan. 2 2014, allows 

the two federal agencies to 

communicate, thereby foster-

ing coordination and infor-

mation sharing.  FERC Chair-

man LaFleur stated the agree-

ment will strengthen market 

oversight ensuring markets are 

competitive, fair and effective.  

CFTC chairman stated the new 

“Surveillance & Data Analysis 

Working Group”, sets a new 

milestone for interagency coop-

eration.  

    NYISO and PJM have re-

ceived approval from FERC for 

tariff changes allowing Inter 

RTO/ISO power exchanges.  The 

changes will allow suppliers to 

shop in each other‟s territories 

to obtain the cheapest power 

http://www.pagovernmentrelations.com/?p=335
http://www.pagovernmentrelations.com/?p=335
http://www.pagovernmentrelations.com/?p=335
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based on new transmission 

lines which will supply power 

from Hydro Quebec.  Mean-

while IPPNY argues that the 

technology for new power 

plants in Lower Hudson 

should be changed.  The cur-

rent selection consists of 

Siemens F-Class turbines 

with SCR emission controls.  

FERC stands by their decision 

in the selection for the tur-

bine to support capacity for 

Lower Hudson.  The Brattle 

Group also has diverging 

N Y I S O  U P D A T E S   

Debate over the new Lower 

Hudson NYISO zone contin-

ues as multiple factions in-

cluding NYISO, IPPNY and the 

NY-PSC call for a rehearing 

on the FERC order.  The PSC 

is claiming that a new zone is 

not needed as new approved 

transmission lines will move 

power from upstate NY and 

will be operational by 2018.  

However, the PSC noted that 

should FERC insist on the 

new zone, it should be 

phased in over 3 years to 

lessen a $230 million impact 

on ratepayers.  IPPNY opposes 

the FERC order claiming that 

the analysis performed by out-

side consultant Brattle Group 

for FERC used the wrong tech-

nology for their analysis.  As a 

result, IPPNY is challenging the 

generator technology Brattle 

Group is recommending for NY.  

The new zone is scheduled to 

be operational this spring.    

Concern over rate shock 

seems to be a source of con-

tention.  The argument is 

ciency motors, new lighting 

technology, and new HVAC 

equipment you are paid up to 

the program cap on a shared 

cost basis for the savings 

achieved.  There is a base line 

established by engineering 

firms that calculate the poten-

tial savings and a verification 

process proving that you re-

duced the kW and kWh, which 

determines the incentive.   

   We can assist you, should 

you choose to take advantage 

of any of these programs.  

Contact Lisa Klein at 716-774-

1341 to get more details on 

enrollment packages.  Our 

staff can assist you with the 

registration, reporting, and 

paper work with both NYISO 

and ConEdison.   

power input 

   To make the investment in 

energy efficient equipment 

and upgrade technology and 

productivity, there are a variety 

of funding sources available 

as well as tax credits , tax de-

ferment, sales tax exemptions,  

interest by-down, utility re-

bates and grants.   Tax credits 

are typically federal in nature 

and allow income tax reduc-

tion based on the energy sav-

ings.  We recommend you 

check with your accountant to 

see if your facility qualifies.  

Sales tax exemptions are typi-

cally handled by IDA and avoid 

taxes on customers‟ purchas-

es of  equipment and up-

grades.   

   Utility rebates vary by re-

gions, states and utilities.  

Typically the utilities have a 

list of pre-approved technolo-

gies or measures that qualify 

for rebates.  Grants come in 

many forms and multiple 

funding sources.  In New 

York we have NYSERDA 

PONs which fund a variety of 

energy saving measures.  

There are competitive grants 

in which projects, usually 

research or pilot in nature, 

that are selected by a tech-

nical panel.  Simply applying 

does not guarantee funding 

and applications may cost 

tens of thousands of dollars 

to develop.  Prescriptive 

grants on the other hand, are 

typically performance based.  

For example if the PON pays 

for energy efficiency up-

grades using premium effi-

opinions towards using the 

Siemens Turbines.  For now 

the FERC ruling stands.   

    NYISO has announced that 

Adam Sieminski from EIA will 

be the keynote speaker at the 

June 23 “Grid Modernizations 

and Competitive Markets”. 

The theme of the conference 

is grid modernization, fuel mix 

diversity, DG Distributive Gen-

eration and power markets.  

NYC will be the host site for 

the conference at the Grand 

Hyatt.    

   Our staff recently presented 

at the “Ed Tech” conference 

held at Ithaca College, NY.  

Lisa Klein, our Program Man-

ager, addressed funding 

sources for the various tech-

nologies and how IT business 

can lower their energy costs.  

This month‟s “Tip of the 

Month” will recap some of the 

highlights.   

   When it comes to energy 

savings it boils down to four 

factors:   

▪ Decrease the amount of en-

ergy used  

▪ Purchase cheaper power 

(Wholesale versus Retail) 

▪ Use power in off peak or 

peak limiting manner 

▪ Use equipment that increas-

es productivity so you are do-

ing more without additional 

 

  

 

G L O S S A R Y  O F  A C R O N Y M S  

ARR - Auction Revenue Rights  

AEP -  American Electric Power 

CFTC  - Commodity Futures 

Trading Commission 

DAM - Day Ahead Market  

DG  - Distributive Generation  

EIA  - Energy Information Ad-

ministration 

ESP - Electric Security Plan 

IPPNY - Independent Power 

Producers of New York  

MEGC  - Maryland Energy 

Group  

MISO -  Midwest ISO 

MOU -  Memorandum of Un-

derstanding 

NEPGA -  New England Power 

Generators Association  

NEMA  -  National Electrical 

Manufacturers Association 

NEPA  -  National Environmen-

tal Policy Act  

NEPOOL  - New England Power 

Pool 

 

NESCOE  - New England States 

Committee on Electricity 

RGGI  - Regional Greenhouse 

Gas Initiative 

RPS  - Renewable Portfolio 

Standards  

SOME  - State Office of Emer-

gency Management 

http://www.brattle.com/
http://www.eia.gov/about/adam_sieminski.cfm
http://www.eia.gov/
http://www.nyisoenergyconference.com/
http://www.nyisoenergyconference.com/
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 F U T U R E  D A T E S   

 

APRIL 

 
8-9 NYISO ICAP Monthly Auction 
 
11 NYISO ICAP Monthly Auction Results 
 
18 Certification 
 
22-23 NYISO ICAP Spot Auction 
 
29 NYISO ICAP Spot Auction Results 
 
 
 
May  
 
8-9 NYISO ICAP Monthly Auction 
 
13 NYISO ICAP Monthly Auction Results 
 
21 Certification 
 
23-26 NYISO ICAP Spot Auction 
 
29 NYISO ICAP Spot Auction Results 
 

    

Proposed changes by the NYISO will impact SCR customers.  Lynx will 

work to keep you informed and updated as changes get approved.  Lynx 

is providing assistance for our customers with event notification and 

supplying documentation to the NYISO verifying results.  A major obsta-

cle for customers having peak demand less than 500 kW is having an 

interval meter.  Lynx can help you with securing grants for interval me-

ters, and getting those meters installed.  Many customers willing to par-

ticipate in NYISO programs need help in determining what items can be 

curtailed and to determine the kW value of those items to be shut off. 

Lynx can help your customers determining kW loads that can be cur-

tailed. In addition Lynx can now provide Cummins generators which can 

be used for curtailment purposes along with providing protection for 

property and life during emergencies. Lynx will work with you to get cus-

tomers registered in a NYISO program.  So help your customers get some 

cash for shedding electric loads during peak load emergency events.  

ESCO‟s or suppliers will also earn funds.  With Lynx guidance you can 

avoid costly pitfalls and potential fines.  We urge our customers to get 

their information in to our office now before the summer strip starts.  

Should you miss the deadline customers can still participate on a 

monthly basis but will miss out on May payments for 2014. Call Lisa 

Klein or Bert Spaeth in our Lynx office at 716-774-1341.   

N Y I S O  S C R  C U R T A I L M E N T  P R O G R A M  

Sun Mon Tue Wed Thu Fri Sat 

  1 2 3 4 5 

6 7 8 

NYISO  ICAP 

Monthly Auction  

9 
NYISO  ICAP 

Monthly Auction  

10 11 
 NYISO  ICAP 

Monthly Auction  

Results  

12 

13 14 15 16 17 18 
Certification  

19 

20 

Easter 

21 22 
NYISO ICAP  

Spot Auction 

23 
NYISO ICAP  

Spot Auction 

24 25 26 

27 28 29 
NYISO ICAP 

Spot Auction 

Results 

30    

April 2014 
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C O M M O D I T Y  P R I C I N G  

Contacts: 

Kevin Schoener: KHSchoener@LynxEMS.com 

Lisa Klein: LRKlein@LynxEMS.com 

Bert Spaeth: BASpaeth@LynxEMS.com 

Address: 

2680 Grand Island Blvd, Suite 2 

Grand Island, NY 14072  

Phone: 716-774-1341 

Fax: 866-316-8599  

Website: www.LynxEMS.com 

L y n x  E M S  

G R E E N  E N E R G Y   

 

As state mandates are phased in, suppliers or ESCO„s will be required to pur-

chase Green REC‟s (Renewable Energy Credits) and show documented proof 

of purchase. Some states require a percentage of Solar REC‟s or offshore 

wind depending on the host states social policies.  Each category, whether it is 

called Tier or Class has different pricing and some states mandate a mix. Suf-

fice it to say, Solar is the most expensive and Tier or Class II is the least expen-

sive. Failure to purchase green energy or AEPS (Alternative Energy Portfolio 

Standard) or REC‟s will result in a default REC. PJM customers would pay Alter-

native Energy Credits (AEP) at $500 per credit. Connecticut has a default rate 

as well.  Lynx will assist you in locating cost effective green REC‟s to meet your 

needs. In addition, Lynx can handle your reporting and assist you in purchas-

ing REC‟s. The percentage of renewable energy is expected to increase up to 

27% in certain states by 2025.   

 

Note: To ease the burden of purchasing annually and the large cash expendi-

ture, Lynx is recommending purchasing REC‟s on a quarterly basis to avoid 

higher prices at the end of the reporting period. 

N o t e :  O n - p e a k  i s  d e f i n e d  a s  H E 0 8 –  H E 2 3  W e e k d a y s  ( l e s s  N E R C  H o l i d a y s )  

C o m m o d i t y  p r i c i n g  a t  M W h  r e f l e c t s  a n  e s t i m a t e  o f  p r i c i n g  b a s e d  o n  c u r r e n t  i n f o r m a t i o n   a v a i l a b l e  a t  t i m e  o f  p r i n t i n g  

f r o m  v a r i o u s  m a r k e t  s o u r c e s .   T h e  p r i c e s  a r e  n o t  i n t e n d e d  t o  b e  u s e d  a s  h a r d  d a t a  f o r  c o n t r a c t u a l  p u r p o s e s .  P r i c e s  a r e  

r e p r e s e n t e d  i n  d o l l a r  p e r  M W H .  

Historical - Flat DAM         Current Projections     

                Apr-14 May-14 Jun-14  Apr-14 to Mar-15  

  Oct-13 Nov-13 Dec-13 Jan-14 Feb-14 Mar-14   Flat Flat Flat Flat Peak Off Peak 

NYISO-A    33.00     38.48     43.99   106.48     73.00     87.01       45.14     40.90     43.56     45.74     54.54     38.07  

NYISO-F    35.61     40.65     63.61   176.83   135.16   114.81       50.70     44.30     50.42     59.81     71.44     49.67  

NYISO-J    37.55     40.82     61.14   175.92   122.84   110.51       52.28     47.77     55.93     62.13     75.12     50.81  

NYISO-K    41.21     46.52     76.26   187.11   145.94   117.17       58.13     59.57     64.26     69.32     84.28     56.28  

PJM-PSEG    36.33     38.37     45.79   184.41     89.93     83.56       48.41     46.53     47.88     52.14     64.02     41.78  

PJM-JCPL    36.12     37.32     42.56   176.63     78.12     78.82       47.01     45.32     47.06     50.80     62.66     40.45  

PJM-APS    34.73     34.91     39.15   107.43     69.25     68.96       42.91     41.15     42.20     43.84     53.05     35.81  

PJM-PECO    34.70     36.27     40.15   168.45     74.00     77.50       45.00     43.13     45.19     47.76     58.74     38.19  

PJM-PPL    34.62     36.09     40.34   167.39     74.13     76.93       45.08     42.96     44.74     47.21     57.95     37.85  

PJM-DLCO    33.92     32.93     36.65     83.22     57.65     54.50       40.19     38.13     38.86     39.70     47.70     32.72  

PJM-PENELEC    35.82     36.37     40.50   116.57     72.96     71.47       43.67     41.82     43.59     45.26     55.14     36.64  

PJM-METED    34.61     36.38     40.44   166.67     73.72     77.17       45.25     43.10     44.95     47.41     58.19     38.00  

PJM-BGE    38.17     39.40     44.68   179.66     75.97     82.40       48.97     46.89     50.53     52.73     65.04     41.99  

ISONE-CT    34.51     44.70     87.97   166.29   153.89   118.82       54.70     44.63     60.33     70.94     82.04     61.26  

http://www.lynxems.com

